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On one of the early purchases, near the New York State line, we
encountered our first rebuff with capable officials and attorneys of one of
New York’s strongest lending institutions. This firm, which practically
controlled the sales negotiations, because of their mortgage interest, was
not willing to gamble even for hours, because of the stress of the financial
situation in the country at the time. They insisted that the State of Con-
necticut’s check for payment must clear before they would deliver title, as
they could not run the risk of the failure of the bank on which the check
was drawn. Neither did they wish to run the chance of legal difficulties
with the State to collect from it in such an event.

The question of confining the purchase to right-of-way only was con-
stantly with us. It seemed possible in one case to save buying a large area
with substantial improvements by granting a right-of-way to the Parkway.
This proved to be poor policy. By the use of local men we were able to
follow closely every activity. By this method we learned that a combine
was being formed to assemble some four hundred or more acres of which
the property we did not buy all of was to be a part. This area was to be
developed in a fashion quite unacceptable to” Greenwich practices and, had
it occurred, would have presented an exceptional hardship because of the
antagonism that would have been aroused among many of the people in
this locality, since they were most active in all matters pertaining to the
Parkway.

Many people had established their homes in the section to be improved
by the Parkway for perfectly sincere reasons in getting away from the
“hurry and bustle” of the city. This, too, was discovered early in the
acquisitions when one of the executives of a large New York House
started to maneuver by placing negotiation obstacles in our path unless
certain agreements were made to help his particular situation. The net
that can be drawn by people of influence is tremendous, and when a com-
munity is against a project of this sort, the strength of that net-work is
appalling.

The objection of the natives, who had for many years and in some cases
generations tilled their soil, was a sincere one, and could only be overcome
by diplomatic reasoning to set aside the opposition. One of the greatest
hardships imposed upon one owner in the Stamford section was the neces-
sity of cutting down a black walnut tree and doing away with a spring,
which had been sentimental landmarks for nearly eighty years since his
childhood. This type of objection was often more difficult to handle than
a plain dollars and cents disagreement, because it was entirely sentimental.
The owners did not hesitate to employ the best legal counsel and real estate
expert advice at their command.
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Some of the properties, because of the stress of the times, were so
frightfully financially involved that it was necessary after the deal had
been completed with the owner to sell the whole plan all over again to the
mortgagees before they would agree to release the portion of the property
that was required. In practically every case this had to be handled most
carefully.

In some cases, where large areas had been assembled for development
purposes, giving thought to the creation of roads, parks and lakes, a great
deal of study was necessary before negotiations could even be opened. In
these instances weeks would be spent in building up other plans and esti-
mating values of the property as changed, before the owners would be
approached. Work of this sort often called for the assistance of people
trained in that particular type of subdivision work.

Since we were never able to disclose all of our plans, there was always
at first a certain feeling of distrust on the part of the seller. This could
only be overcome by time and care to get the seller’s confidence and assure
him that he would be treated fairly by the State. By carefully checking
purchases and sales, we were able, in most instances, to avert speculation.

In most instances the sellers were not particularly concerned over the
elevations of the parkway. This was far from true, however, when we
reached a property in Stamford. When the financial end of the deal had
been agreed to by the State and his firm of attorneys, negotiations reopened
all over again to satisfy his desire to protect certain hills and dales, trees
and brooks, as well as the beauty of the river passing through his prop-
erty. Negotiations of this sort required extreme care.

Dealing with a British subject for one acquisition was most difficult due
to his being accustomed to laws that varied from ours. His sincerity was
unquestioned. It was a real problem to convince him that we had the
right to pass through his land.

Petty grievances often presented more trouble than real ones. If, in the
line of duty, a surveyor found it necessary to cut or trim some owner’s pet
tree or bush, this unpleasantness would have to be forced into the back-
ground before purchasing negotiations could start.

Farmers often found themselves faced with a most difficult situation.
In several instances it would be impossible to maintain the size of their
herd on reduced meadow and cultivated land. This often meant that they
would either be forced out of business entirely, or would have to move
elsewhere as additional acreage was not available for farming purposes,
due to the fact that the area in which they lived had become a high-class.
residential section used for estate purposes.






